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Pump-N-Box =e ; Tank Handles 


Save a Customer 


85 SP Delux 
Tank Cleaner 
¢ Two stage filtering at 
700 G.P.H. 
¢ Retain satisfied cus- 
tomers with preven- 


Powerful portable Pump-N-Box makes tative maintenance. We made it easy for you! 
transferring oil a snap. 


; a, ¢ Keep th 7 
Just open the lid, plug it in, and pump. ‘ : “ Wo er “Portable tank handles” make it safe 
Pumps #'s 1-4 oil, diesel, waste oil and hydraulic YOUr COMPSON. and easier to handie tanks. 
Self priming 


Includes two 10 foot hoses* ONLY $129.95 a pair. 
One year warranty 


Optional filtration attachment available for fast & 
easy tank cleaning 


*10' hoses optional HAMCO TANK SYSTEMS P.o. Box 135 Townsend, MA 01469 = (508) 597-8026 
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